
New Buyers: Top Entry Points  

Record Half Year Results Show Continued Sales Growth at Christie’s  

Art Sales Up 8% Year-On-Year 

 

Asia and Americas sales volume driving global growth  

EMERI: Buyer spend 
up 21% with 49% of 
global buyers from 
EMERI. Sales in 
London of Post-War & 
Contemporary up 28%  

Asia: Number of Buyers 
up 9% to 19%. 23% of 
new buyers globally 
were from Asia 

Americas: New York May 
sales broke auction 
history, totalling $1.7 
billion, with Americas 
showing record growth of 
35% 

33% 

11% 
56% 
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New Buyers are entering across a range 
of categories 

Number of Buyers of lots between £100k-
£1m are growing, up 14% at Christie’s 
overall and 20% in Asia 

E-Commerce client base continues to grow 
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Auction Total by Region  
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